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IC Sales Intelligence FRAMEWORK

Smart Use of Technology
- Marketing Automation

Smart Research

iC Sales

Smart Augmentation Intelligence

- Al + Humans Smart Appointments

icumulus.ai



NITROBOTS X ENTERPRISE SALES INTELLIGENCE

Al-Driven Lead Generation &
Sales Execution

Scaling Enterprise Outreach Across Global Markets via Agentic Voice Al &

Human-in-the-Loop Workflows



THE OUTBOUND SALES EVOLUTION

Legacy Outbound vs. Agentic Al Execution

[

) Legacy Outbound Model & Nitrobots Agentic Model
High Rep Churn 10x Coverage
70% bandwidth lost on manual admin tasks. Automated multi-channel cadences at scale.
Dialing Bottlenecks Human Co-Pilots
Low manual connect rates waste rep hours. 100% verified accuracy on call handoffs.
Generic Outreach Calendar Delivery
Cold templates fail enterprise decision-makers. Pre-qualified BANT meetings on sales calendars.




MARKET INTELLIGENCE

The Cold Calling Paradox

Buyers Still Take the Call

Industry research confirms key outreach dynamics:

8 2 O/ =82% of B2B buyers accept meetings from sales reps who pick up the phone
o =57% of C-suite executives explicitly prefer direct phone conversations over
email
B2B Buyers Accept Phone
Meetings
s
57% The buyerisn't the problem—the fear is.

While traditional sales teams use Al to hide behind automated spam,
Nitrobots turns phone outreach into an automated, compliant, and peer-level
conversation engine.

C-Suite Executives preferdirect phone
conversations over email




RECRUITMENT CHALLENGE

When recruiting SDR for the team

8| Becmitnant o Rare (SRR fenneomsenp s

O ZeroHROverhead inirochioss acminisrative Sqprioningsaathy
and management friction.

o | ReduceHighTumover | o e antom, | tumover through stable digital reps.’

g Rapid Deployment Iar?((ejistir%gﬂti[s)? Clboading Deploy and train quickly today. v

B e o | Corouoechiion

N Peak Performance Inconsistent messaging and Consistent focus and brand WV

performance performance. messaging at all times.



ENTERPRISE PLATFORM ARCHITECTURE

Autonomous Sales Agent Capabilities

Ultra-Low Latency

Sub-second conversational
response flow.

Q

Agentic SDR Voice

Naturalregional accent
conversational dialing.

CRM Integration

Automatedreal-time Salesforce
data sync.



CAMPAIGN EXECUTION

End-to-End Agentic SDR Campaign Workflow

Q @ o
STEP 01 STEP 02 STEP 03 STEP 04
Research Outreach Scoring Calling
Data enrichment 3-part email sequence. Intent analytics tracking. AlVoice SDR dialing.

mapping.




HUMAN-IN-THE-LOOP FRAMEWORK

Pilot (Human SDR) + Co-Pilot (Agentic Al) Synergy

o Pilot (Human SDR)

Strategic Control & Handoffs

Campaign Oversight
Monitors conversation flows.

BANT Verification
Confirms qualification parameters.

Brand Safety
Ensures strict compliance standards.

Smooth Handoff

Delivers warm leads to account executives.

& Co-Pilot (Agentic Al)

High-Volume Execution

Volume Outreach
Executes up to 100 calls perhour.

Accent Control
Localized natural voice synthesis.

24/7 Scheduling
Instant automated calendar booking.

Zero Fatigue
Continuous operational execution.



PERFORMANCE METRICS

Proven Campaign Scale & Impact

.I o 0 Outbound Calls / Hour per Al Agent

8 0 O/ Human-Verified Meeting Accuracy
O Rate

3 — 4 ) 4 Accelerated Pipeline Velocity




VOICE Al INFRASTRUCTURE

Enterprise Voice & Dialing Features

01 02 03 04 05
Accent Control Dynamic Tele-Verified Compliance Data
Localized regional Objection Flow Data CGuardrails Sovereignty
voice selection. Real-time script branch Direct-dial phone ping e In-regiondata
handling. validation. ® Completebrand storage &
safety parameters processing

e  Strictlocal
regulatory
compliance

®  Real-timescript & call
monitoring



TARGET APPLICATIONS

Core Operational Sales Use Cases

Al FORECAST:

+28% YoV | $124M $iou

01 Outbound SDR Augmentation

Multiplies top-of-funnel account coverage tenfold.

02 Inbound Speed-to-Lead

Instant qualification response in under 2 minutes.

03 Buying Committee Mapping

Automated multi-persona outreach across targeted accounts.
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Rapid Deployment

Production ready in days, not
months

N y Enterprise-Ready Integration

JQ@ Connects with Mail, Calendar and
leading CRM systems



https://99895c1f-8fa6-4a5f-87cf-6ea9642134ec.ta4.ai/agents

ENGAGEMENT ROADMAP

Let's Map Your Sales
Pipeline

STEP1 STEP 2 STEP 3

Scope Alignment Data Sync Trial Launch

Confirm target parameters and Integrate Zoominfo & Firmable Activate initial 3-month Agentic
buying committee ICP. account lists. SDRroll-out.

Mark Halstead | Head of Growth mark.halstead@icumulus.ai nitrobots.ai



